
 

When it comes to selling your property, connecting your property and the buyer’s  
Big Island lifestyle is paramount.  It’s not a property...it’s a lifestyle!   

Call me today. 

Bob Furneisen, R(S), GRI 

808-339-2038 

bob@BigIslandBob.com 

www.BigIslandBob.com 

If your property is listed with a real estate broker, please disregard.  It is not our intension 

to solicit the offerings of other real estate brokers. 

1. Pick the Right Price To Start—One of the biggest mistakes sellers can make is to price their property too high just 

to see what they can get.  The first 2 weeks are often the most active in a listing and you want to be priced right 

during this time.  I will work with you to price your property aggressively after a comprehensive review of market 

activity in your neighborhood.   

2. Stage Your Home—Buyers want to be able to see themselves living in your home.  Clear out as much clutter and 

personal items as possible.  Keeping your home clean and neutral will help make your rooms seem more spacious.  

Don’t forget kitchen and bathroom countertops. 

3. Complete Your Honey-Do List—Complete all maintenance and repairs prior to putting your home on the market.  

Freshen paint, clean carpets and make sure mechanics are in good working order.  Clean up landscaping—bushes 

trimmed, weeds pulled, etc. 

4. Make Smart Upgrades—If your budget allows, make upgrades that improve the value of your home.  I can help 

you determine what changes will create the most bang for your buck. 

5. Prepare for Negotiations—Negotiations can be stressful.  Communicate your limits clearly with your Realtor.  

Knowing your bottom line prior to this process helps me negotiate effectively on your behalf. 

6. Have a Marketing Plan—Make sure your Realtor will diversely market your property using both traditional and 

modern methods to attract buyers in all demographics and geographical locations.  I will develop a marketing plan 

specific to your property and the buyers you need to attract. 

7. Understand Your Market—Take time to go through market activity in your neighborhood so you understand what 

your competition is.  I will do a full market presentation specific to your home and neighborhood. 

8. Prepare for Your Purchase—Before putting your property on the market, know where you will live next—location, 

price range, etc.  The selling process can move very quickly and being prepared in this next step will help it go 

more smoothly. 

9. Make Your Property Available—Buyers often make decisions on a very specific timeline.  The more flexible you 

are in showing your home, the better. 

10. Understand Seller Expenses—Make sure you understand all fees & expenses associated with selling your home.  

Don’t be surprised when you get to your closing.  I provide a full seller expense breakdown prior to listing. 


